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The Western Australian Chinese 

Chamber of Commerce Inc  

Topics: 

• Specific industries/ products and services offering the greatest business opportunities in the im-
mediate and medium term 

• Joint Ventures in China : A thought-provoking assessment of the modes of entry into the Chinese 
market 

•  Intellectual Property (IP) protection: Strategies for companies using China as manufacturing 
base or wishing to sell into China  

RSVP: Friday 20 June 2008 



Our Presenters 

Ms Meng Yuhong: Consul of the Consulate General of PRC in Perth 

Ms Meng Yuhong is the Consul in the Commercial section of the Consulate General of China in Perth.  

She graduated from the University of International Business and Economics in Beijing and in 2001 obtained her MBA in Eco-
nomic studies. 

During the period 1989-2007, she worked in the Ministry of Commerce (MOFCOM) in Beijing: first at the Department of For-
eign Trade Administration and later in the Bureau of Fair Trade for imports and exports. In August 2007, Ms Meng was as-
signed to Consulate General in Perth where she currently holds the portfolio for commercial affairs. 

With her varied experience in the different aspects of business management, and her exposure to the China market environ-
ment, she is indeed most qualified to speak on the immediate and medium term business opportunities in China. 

          

Mr Steven Wong, BE Civil, M.Eng Sc. University of Melbourne, MBA (International Business) Monash 

University  

Steven Wong is a Council Member of the WACCC, Vice President (China Market) of the North West Shelf 
Australian LNG and the account manager for the 25-year LNG supply agreement to Guangdong. 

Steven initially worked as an engineer with BHP. He then joined Shell and worked in operations research; 
business planning in petrochemicals and downstream oil and gas commercialization over the last 22 years. 
Since 1996 he gained experience in marketing in pipeline gas and LNG in the Chinese market. He has 

worked in Beijing from 1998 to 2004 dealing with the Chinese Government, National Oil Companies and gas customers. He is 
familiar with the natural gas industry in China in natural gas promotion, market development, gas contract negotiations and JV 
development (gas projects).  

Topics: Challenges of Joint Venture in China 

• Chinese Markets & Structures 

• Comparison between Chinese and Western business thinking 

• Modes of Market Entry 

• Preparation for JV – stakeholders’ analysis & value proposition 

• Considerations for establishing a Joint Venture 

• Lessons learned - case examples  

 

Mr Errol Harwood:  Partner, Wray & Associates 

Errol is a patent and trade marks attorney with 30 years experience helping local individuals and companies 
to maximize protection for their inventions, industrial designs and trade marks in Australia and throughout 
the world. Errol has extensive experience prosecuting patents and in contentious work including litigation 
and Australian patent office oppositions as well as providing infringement, novelty and freedom to operate 
opinions. 

In the past five years, Errol has visited China many times with a view to understanding the Chinese Intellec-
tual property landscape and to meet professionals within the country. 

Errol is a partner with Wray & Associates, a mid sized Australian firm with a team of professionals specialising in a broad 
range of disciplines ranging from mechanical, electric, electronic and computer technology to chemistry, biotechnology and 
pharmaceuticals. 

Topics: Intellectual Property Protection 

• An overview of intellectual property (IP) protection 

• The history of China’s IP system 

• The current protection that is available for IP with an emphasis on patents and trade marks 

• Differences between Australia and China’s IP protection systems 


